


LEGAL DISCLAIMER

Any information in this publication is confidential and protected by intellectual property rights and
copyrights. No part of this publication may be reproduced, transmitted or used otherwise in any form
or for any purpose without the express permission of gicom AG or gicom Group. Information contained
in this publication is subject to change without notice and should not be construed as a commitment
by gicom AG or gicom Group.

gicom and other gicom products and services mentioned herein as well as their respective logos

are protected by copyright, trademarks or registered trademarks of gicom AG in Germany and other
countries.

Some software products marketed by gicom AG or gicom Group contain proprietary software
components of other software vendors. SAP and other SAP products and services mentioned herein
as well as their respective logos are protected by copyright, trademarks or registered trademarks of
SAP SE in Germany and other countries.

National product specifications may vary.
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These materials are provided by gicom AG or gicom Group forinformational purposes only, without
representation or warranty of any kind, and gicom AG or gicom Group shall not be liable for errors or
omissions with respect to the materials. The only warranties for gicom AG or gicom Group and services
are those that are set forth in the express warranty statements accompanying such products and
services, if any. Nothing herein should be construed as constituting an additional warranty.

In particular, gicom AG or gicom Group have no obligation to pursue any course of business outlined

in this document or any related presentation, orto develop or release any functionality mentioned
therein. This document, or any related presentation, and gicom’s company strategy and possible future
developments, products, and/or platform directions and functionality are all subject to change and may
be changed by gicom AG or gicom Group at any time for any reason without notice. The information in
this documentis not a commitment, promise, or legal obligation to deliver any material, code, or
functionality. All forward-looking statements are subject to various risks and uncertainties that could
cause actual results to differ materially from expectations. Readers are cautioned not to place undue
reliance on these forward-looking statements, which speak only as of their dates, and they should

not be relied upon in making purchasing decisions.



PROFITABILITY & SUCCESS WITH ®gcom
GICOM

gicom Negotiation Workbench ANW

+ Preparation of negotiation scenarios and strategies

+ Enables negotiations with real-time calculations

+ Controlling of status and result of ongoing negotiations

/7 [@ \ gicom Agreement Documentation AD

NEGOTIATE gicom Smart Agreement Manager SAM
+ Full transparency of all prices, monetary and non-monetary agreements

anifl

PLAN/SIMULATE DOCUMENT/DIGITIZE + Automatic contract creation (based on templates)
+ Automated creation of conditions in SAP
+ Auditable & approval workflows
—
000
000

SAP Purchasing / Sales
+ Purchase Order /Sales Order
+ Accrual

000 SAP CCM / Settlement Management

STRATEGIZE \ @ / SETTLE + Delta accrual

+ Automated and manual settlement

CONTROL + Tax determination

+ Account determination
+ Document creation; forms w

SAP Finance

+ Posting
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THE AGREEMENT PROCESS

gicom’s integration with SAP.
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AGREEMENT DISTRIBUTION /
INTEGRATION INTO SAP
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boost your profit
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Transfer agreements into
operational (ERP-) system(s)

° Distribute on-invoice agreements

e Subsequent settlement



SYSTEM ARCHITECTURE »gicom

Deployment Options.

gicom is designed and built as a sidecar.

An installation is possible as a stand-alone system or on the same system as S/4HANA or SAP CAR - On-Premise & Private Cloud Edition.

1. Standalone 2. On SAP S/4HANA 3. OnSAP CAR
On-Premise only On-Premise & Private Cloud On-Premise & Private Cloud
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BE PART OF THE SUCCESS

http://gicom-group.com
sales@gicom-group.com
+49 2206 90840




	Slide 1
	Slide 2: LEGAL DISCLAIMER
	Slide 3: Profitability & Success with gicom
	Slide 4: THE AGREEMENT PROCESS
	Slide 5: Agreement Distribution / Integration into SAP   
	Slide 6: System Architecture
	Slide 7: Be part of the success

