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LEGAL DISCLAIMER

Any information in this publication is confidential and protected by intellectual property rights and
copyrights. No part of this publication may be reproduced, transmitted or used otherwise in any form
or for any purpose without the express permission of gicom AG or gicom Group. Information contained
in this publication is subject to change without notice and should not be construed as a commitment
by gicom AG or gicom Group.

gicom and other gicom products and services mentioned herein as well as their respective logos

are protected by copyright, trademarks or registered trademarks of gicom AG in Germany and other
countries.

Some software products marketed by gicom AG or gicom Group contain proprietary software
components of other software vendors. SAP and other SAP products and services mentioned herein
as well as their respective logos are protected by copyright, trademarks or registered trademarks of
SAP SE in Germany and other countries.

National product specifications may vary.
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These materials are provided by gicom AG or gicom Group forinformational purposes only, without
representation or warranty of any kind, and gicom AG or gicom Group shall not be liable for errors or
omissions with respect to the materials. The only warranties for gicom AG or gicom Group and services
are those that are set forth in the express warranty statements accompanying such products and
services, if any. Nothing herein should be construed as constituting an additional warranty.

In particular, gicom AG or gicom Group have no obligation to pursue any course of business outlined

in this document or any related presentation, orto develop or release any functionality mentioned
therein. This document, or any related presentation, and gicom’s company strategy and possible future
developments, products, and/or platform directions and functionality are all subject to change and may
be changed by gicom AG or gicom Group at any time for any reason without notice. The information in
this documentis not a commitment, promise, or legal obligation to deliver any material, code, or
functionality. All forward-looking statements are subject to various risks and uncertainties that could
cause actual results to differ materially from expectations. Readers are cautioned not to place undue
reliance on these forward-looking statements, which speak only as of their dates, and they should

not be relied upon in making purchasing decisions.






MANAGEMENT SUMMARY

Why gicom is a benefit for you.

»

The The
challenge solution portfolio

. Agreement Documentation
A lot ‘_’f energy first Agreement Negotiation
goes into the agreements. Workbench
Smart Agreement Manager
And a lot is then wasted

. . | S
in defective processes! Digitalize all agreements,

contracts, and conditions with
full integration into your SAP
system (or SAP landscape)

/ —
/ —
/ —
“-

The
result

With gicom, everything is:

B easier

B accountable
B settled

B auditable
B future-proof

numbers

B ROI<12 months

B Impactrevenue
=0.3t0o 3%

B vourno.1
in the market

»gICOM

= You can forget about analog agreements. But not digital ones!
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HOLISTIC AGREEMENT »gicom
MANAGEMENT

gicom Agreement Negotiation Workbench ANW

+ Preparation of negotiation scenarios and strategies

+ Enables negotiations with real-time calculations

+ Controlling the status and outcome of ongoing negotiations

gicom Agreement Documentation AD gicom Smart Agreement Manager SAM

=

+
+
+

SAP CCM/ Settlement Management

-

Full transparency for all monetary, and non-monetary agreements (e.g. terms of return)
Automatic contract generation (based on templates)

Automated creation of conditions in SAP

Auditable + approval workflows

Purchasing / sales

+ Price determination with
consideration for all conditions

+ Commissions in purchasing/sales

Delta accruals
Automatic and manual settlement of accounts

Tax determination

Account determination
Creation of documents and forms w

SAP Finance

+ Accounting




»gICOM

PURCHASE & SALES

gicom helps you keep an eye on all contracts, arrangements, and
conditions and makes sure that even the smallest payback and
chargeback is invoiced.
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BETTER PREPARATIONS MEAN »gicom
BETTER NEGOTIATIONS

gicom optimizes new agreements before they even exist.

Plan structured negotiations:
gicom provides an overview of all valuable agreement

information for your negotiation strategy.

Negotiate with more confidence:

When you are well prepared and structured, you
are more confident and can secure better
conditions — gicom acts as the compass needle
guiding you to success.
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CLEAR ADMINISTRATION

gicom makes handling all your agreements child’s play.

D
D
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Document and digitize contracts:

gicom generates all contract documents, controls
exchanges and approval processes with business
partner, and regulates the activation of the contract.

Settlement made easy:

gicom perfectly integrates to SAP Condition Contract
Management and ensures that accounts are settled
smoothly.

Central platform:

gicom compiles all relevant information in one place,
becoming your “Single Point of Truth” — transparent,
future-proof and auditable.

NNANAEN

»gICOM



SUPPORT THE AGREEMENT »gicom
PROCESS

From Ato Z.

O_th

= ()

Strategy M [ E
—

J
Define Carry out Document & digitize Purchase,
negotiating strategy negotiations agreements and arrangements sale, and
settlement

O Define internal Generate Share and approve Cpndltlons active
. Carry out . Contract in purchasing,
negotiating — contract contract data with .
. negotiations : activation sales, and
strategies documents business partner
settlement.

»gicom SAP4
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AGREEMENT DISTRIBUTION /

INTEGRATION INTO SAP

»gIcCOM

Negotiation
= he

Price On-Invoice / logistics
Contract
| I
| |
1 |
I I
[ e 4
F-———==- P I I
I I 1 I
I " I I !
I I I I !
I I I | !
L v 4 v v
Invoice

Purchase order / billing documents

Off-Invoice
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Business partner

Settlement & accrual

—1 1
Promotion agreements
funds / budgets

VR —

Promotion

»gICOM
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FROM STRATEGY TO SETTLEMENT #gccom

Negotiate conditions and agreements with gicom.

Define negotiation Conduct Manage Settle all
strategy negotiation contracts agreements

Strategy

Conduct negotiation

Negotiation of
Plan prices,
appointments agreements and
terms

Define and
simulate strategy
to execute

Negotiation of
non-monetary
agreements

Creation of

minutes A2 L

----------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

Easy definition of

: .. . s . : . . All Information at hand
i negotiation strategy with | Simulate target :  Simulate offers during . L
: 5 . : L. . for leading positionin
access to all relevant : achievement : negotiationinreal-time o
: future negotiations

business data

A s m s EE s EEEEEEEEEEEEEEEEEEESEEEEEESEESEESEEsEEsEEEsEEsEEEsEEsEEsEEEEEsd i smsssssEEsEEsEEssEEsEEsEEsEEsEEEsEEsEEsEEsEEssEEsEsssEssEssmssmssmnsmnmes’ R smsssssEEsEEsEEEEEEEEEsEEsEEsEEsEEEEEEsEEsEEsEEssEssEEsEsssEssEssssssssss’ AN SN SEESEESSESAEEEEESAESEESAESSEESEESEESEESSEESEEsEEEsEEsEEssEssEssEmsmnsst
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FROM STRATEGY TO SETTLEMENT #gccom

Document conditions and agreements with gicom.

Define negotiation Conduct METETLC Settle all
strategy negotiation contracts agreements

Strategy >

Manage contracts

Finalize Exchange of
contracts, Generate legal contract data Contract
Internal approval : : External approval L
agreements and contracts with business activation

terms partner

----------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

i i Generate legal contract : Seamless & automated

.. : : :  Flexible approvals for :
Digitize all agreements documents to exchange different contract tvpes i transfer of all agreements !
.1 with business partner P ’ to SAP SM* =

A s m s EE s EEEEEEEEEEEEEEEEEEESEEEEEESEESEESEEsEEsEEEsEEsEEEsEEsEEsEEEEEsd i smsssssEEsEEsEEssEEsEEsEEsEEsEEEsEEsEEsEEsEEssEEsEsssEssEssmssmssmnsmnmes’ R smsssssEEsEEsEEEEEEEEEsEEsEEsEEsEEEEEEsEEsEEsEEssEssEEsEsssEssEssssssssss’ AN SN SEESEESSESAEEEEESAESEESAESSEESEESEESEESSEESEEsEEEsEEsEEssEssEssEmsmnsst
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GICOM AGREEMENT MANAGEMENT

gicom enhances your core SAP processes with special functions.

B Startscite - Sewch v Aops” 0

Mo Startscite Nonhoreg & Reporting (gicom) Negotsion (gicom) Documentasion (gicom) Settiement B Aconk Suppiicr (gloam) Scloment & Accrusl  Customer {goom) Caloukation & Simulason (g com) Customizing (ghoom) Mministotion >

—
. ' ."'
- -

10 e poe

Monnonng & Reporing (gicom;
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GICOM AGREEMENT MANAGEMENT »gicom

gicom enhances your core SAP processes with special functions.

* Supportin preparing and
Perspective:  History . Megotiation fctions  More Aclions  Mavigate [ Conduct”"]g negot|ations
with the partner

Search i Apps"

® Total Business

LOGO000001 G] MNon-Food: Annual Agreement 2024 - In Negotiation e 13, 2023
Logitech Europe S.A.

& 2022 2023 * 2024 (Plan)

] &

Purchase Turnover 1,450,000 EUR  +100.000 ¢ 1450,000 EUR  Ax0.000 % 1,490,509 EUR A48 5 ¢ Al‘ l' re lev a nt fl g u re S / I< P I S
Purchase Amaunt " T03E3PC 100,000 70,680 FC 436 % #8880 FC ‘ a n d a g re e m e n tS at a g l-a n C e

Sum Of All Agreements (%) X d 14,500 % +14.500 14.500 % As0.000 % 17.354 %

v | w11z with all details

Sum Of Neg. Agreements (%) X “ 6,121 % *5.120 6.121 % A0.000 %

Manage Frice Lists Non-Monetary Agreemeants Checklist Cluster:

Agreement Groups 2022 023 * 2024 (Plan)

S —— @ s @ sezmons ® * Develop the plan and
et Agaats U @ 32,500 0% @ 32,500 EUS @ 72,100 EUE . d iS C u SS i O n S

@ 22,500 EUR
* On Invoice Agreements PU

Innovations by gicom | Confidential | December 25 14



GICOM AGREEMENT MANAGEMENT

gicom enhances your core SAP processes with special functions.

E-! '? gicom Suite - Total Business

LOG0000001 @

Lagitech Europe 5.4,

o
Purchase Turnower
Purchase Amount
Sum Of All Agreements (H)

Sum Of Meg. Agreements (%)

Agreement Groups
* Ol Invaice Agreaments PL
BPOL -Rebate %
DECC |ALL |||
="
L
BPOL -Rebate %
DECC |ALL |||
=
L
BRO3 ~Special Rebate %
DECC |ALL |||
& 5

BROL -Rebate %- Quantity Scale
{from)
DECC |ALL |||

="
[}

BPI1 -Index scale

2023

@ 56,250 ELUR

¥ 20,000 ELR

¥ 650,000 EUR

G50,000 EUR

Y E50,000EUR

¥ G50,000 EUR

1,450,000 EUR
70,680 PC
14.500 %

6121 %

Saarch in: "Apps”

» Total Business

B Upcoming Perspective: Discussion - 21.11.2024

Non-Food: Annual Agreement 2024 - In Negotiation wov 13, z0z3)

* 2024 (Plan) First demand
.Y
+3.448
-ST.575 %
+2.B53 ¥ 17.324 %

+11.233 % 17.324 %

IR Manage Price Lists
* 2024 (Plan) First demand

@ 165,707 EUR M 185253 EUR

v 45462 FUR o 45462 EUR

2,000 1,004

7 LATT 459 0UR 7 LAT7 499 EUR
6.000 % & 6.00D

* Last demand

+21.B23 % 16.B16 5 +2.315

+11.2002 16.B16 5 +10.685 %

Negotiation Actions

Mon-kMonstary Agresments Checklist Manage Colurmng v Cluster;

* Last demand

@ 157,638 ELA

45,462 ELIR

7 1477499 EUR
Ha

2,000 48,650 ELR 2,004 88,650 EUR

2.000 % 2.000

1477499 EUR W 1477439 EUR
3.000 % 3.000
t 200D 44, 325EUR : Z.000 % 44,32
2,000 2,000

1,477 4949 EUR H 1477499 EUR
G 2.000 %
1.000% 29,550 ELR 1.000
1.000

W OLATT AP EUR ¢ = 1477 A99 ELR
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i 1477499 EUR
Mo G: 2500 %
5 EUR < 1.500 % 36,937 EUP

1,500 b
14774998 EUR
i 2000 %
1.000 28,550 EUR
1.002

T 1AT7 A9 ELR

Edit Value

® 1.477,499EUR

£ 1500

W 1477 A9 EUR

" 1477 4909 EUR

More Actions  Mavigate

5,000 %

2,2TIEUR

5.000 5%
T3E8TS EUR
10004

;25005

36,937 EUR
1500

1.000%
14, TTS EUR

&

@

»gicom

Simulation of agreement
changes and new
agreements

Direct visibility of the effect
on the total amount and
target achievement

Automatic contract creation
upon completion

15



GICOM AGREEMENT MANAGEMENT

gicom enhances your core SAP processes with special functions.

E-! '? gicom Suite - Negotiation Round Controlling ~

Megaliation

Round Authority of Negotiation

ol

Negotiation Round Analysis

Closed Turnowver Closed Negotiations

1.48 27
198 42

Mumber Of Negotiations

Standard” ~  Megotiation

Level

¥

*

]

]

Mon-Food: Jahresgespriiche 2022,

Mon-Food; Jahresgesprache 2021,

Mon-Food: Jahresgesprach 2050 (

MNon-Food: Annual Agreement 202...
o1 Logtech Eurcpe S.A. (LOGOOO00L)
78 Beiersdorf AG (BEEQIOD0001)
14 Unilewer Deutichland Holding GmbH [UNDIOODX01)
E Beiersdar! &G (BECGHIOO00L)

FOOD: Jahresgesprache 2024 - 5.,

FOOD: Jahresgesgrache 2023 - 5...

FOOD: Jahresgesarache 2022 (24)

FOOD: Jahresgesprache 2021 (22)

FOOD: Jahresgesprache 2020 (21)

FOOD: annual meeting 2023 (33)

Food: Annial Agresrert 2024 (51)

FOOD: Annual Agreesent 2024 (36}

Search b Apps”

= Megotiation Round Contralling

m Hide Filter Bar  Filters

Megatiation Raund Type:

S
=

Progress Turnover S5um Of Neg. Agreements

Pedprance T3 4B

T - Flan 236,60
FJ'IH’I: SEatis 155,40

Closed (Cumanth 192,180
[

@ @
Controling Status Turnawver Target (%) Target Dielta (%) (Current Status) Target Delta (%) (Flan)
180.904.396,65 EUR 1,600 L] -254,260 % -204 260 |
159.552.106,34 1,500 L] -252, 780 ® -252,820 L]
155.412.170,82 E i L] 16,080 L} 15,610 %
331.789.328,42 000 X 265818020 5 265,820,950
In negotiation 1.499.998.11 EUR D G,030 5 10,230
To negatiate 106.588.227,72 E k 0,000 5 -399.859, 360
Tor negatiate 107.112.873,B6 E ' ¥ 0,000 % 14,620
In negoliatian 108 588,227,712 00 & 0,000 5 199 863 460
1223357281 E i X 5,320 5,320
968060312 E i 0,000 : -, 200
55.081.773,86 E il ¥ 7,250 % T.250
52.876.064,96 B v ¥ 5,040 : 5,040
§3.743.215 52 E i Y 3,240
20598 552 82 3,000 4 5,080
69.138.966,71 E i 6,320

2367412723 E £ ¥ -0,420
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L

»gicom

* Controlling of the

negotiation and negotiation
rounds

Overview of ongoing and
completed negotiations -
quantitatively and
qualitatively

* Analysis of current status

and target achievement

16



GICOM AGREEMENT MANAGEMENT »gicom

gicom enhances your core SAP processes with special functions.

gicom Suite - Contract Maintenance Search In: Apps”

» AD: Contract Maintenance

e Qverview of all contracts
Ligach Kurope £.4. HOG000000 with the supplier/customer

Business Partner
Contract Status  Variant Status  Process Level  Agreement Model  Validity
Contract Varlanis [14) Edit  Show Confract Actions  Mome Actions  Navigate 1T

Variant Description Agreement Model  Status Work status Process Level Valid From Valid To Continue Tactly Agreement FIMA Addendurm Attachments Changed On

* Management of the entire

V2005, 112TPM HEITKAM life cycle - correction,

VEi2s, 11:27 P HEITEAMP . .
successor, termination, etc.

387 | v001: Annual Agreament | 70 - Binding | DIRM
001 Use Case X Brwwalici

O
(]

O

ooz Use Case + Active

388 | Vio01: Annual Agreement | 20 - Drafted | DIRN

L Use Case g Approval Requested dan L, 2024 20025, 11: 28 Pk HEITHAKP
385 | W0O01: Annual Agreement | 70 - Binding | DIRN

o1 Use Case ! . Jan 1, 2024 L3035, 9:54 AN
374 | Wi001: Annual Agreement | 20 - Drafted | DIRN

ool Annual Agreement 2025 L - In Preparatian Jan 1, 2025 1121124, 2106 PM
328 | W0O01: Annual Agreament | 70 - Binding | DIRN

0ol Annual Agreemerit 2024 - C&C * - Jam 1, 2024 Dec 31, 2024 1I15/35, B:2DAM KOSEGARTEM
ooz Annual Agreement 2024 - C&C - Active C Jan 1, 2024 Dec 31, 2024 L'15/25, BIZDAM EQSEGARTEM
L1525, 11:02 AM ROSEGARTEMN

O
o O © O 00

o] Annual Agreement 2024 - C&C o - In Preparation Jan 1, 2024 Dec 31, 2024
327 | Wo01: Annual Agreement | 20 - Drafted | DIRN

ao1 Annual Agreement 20324 - DACH G - Rejected Jan 1, 2024 2024 A'1A24, 428 PM HEITKAMP

OO0 o0 & o o 0°¢

oo 000 O

a0z Annual Agreement 2024 - DACH In Preparation Jan 1, 2024 24 4714124, 4:28PM HEITKAMP
326 | V001: Annual Agreement | 70 - Binding | DIRN

i} Annual Agreemant X023 - DACH

)
P

A4, 3IIPM HEITKAMP
325 | W0d01: Annual Agreement | 70 - Binding | DIRM
0ol Anmual Agreement 2022 - DACH = Active Jan 1, 2022 1022 Auzd, 2:13PM HEITKAMP

224 | V001: Annual Agresment | 70 - Binding | DIRN

o
7]
o
o
o
o
o
o
o
o
o
o
[10]

© O O
© ©¢ © OO

001 Aniial Agrearent 2022 - CAC * D- Jan 1, 2022 022 471724, 5:34PM HEITHAMP
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GICOM AGREEMENT MANAGEMENT

gicom enhances your core SAP processes with special functions.

gicom Suite - Contract View ~

Contract Overview [Logitech Europe 5.A.) / Contract Details (374-001)

V001 Annual Agreement

Confract Partner; LOGIOO000T (Lo

Coniract No.:
Variant:

Canlract Language:

B
Header Data Agreements

BFOL - Rebate %

BPQL - Rebate %- Quantity Scale

{froim)

P01 - Subsidy for advertising

costs ¥

BPO3 - Special Rebate %

BPI1 - Index scale

gitech Europe S.4.)

374
ool

German

Price Lists Non-Monetary Agreements

LOGRI0000L
LOGOI00001
LOGROG0001
LOGDRI00D0L

LOGOI00001

SF0 - Promotion Activity Flaed LOWG0000001

SF03 - Promotion Sales Fixed LOGR000001

BPO1 - Rebate %

LOGDRIOD0DL

01.01.2025 -

01.01.2025 -

01.01.2025 -

01.01.2025 -

01.01.2025 -

01.01.2025 -

01.01.2025 -

Sparch b Apps”

® AD: Contract Details

Agrearment Model:  Supplier
Hegotiated by:  HEITKAMP

Authority of Megatiation:  Director Non Food

31.12.2025 | yearly (calendar year] | Automatic |
31.12 2025 | yearly {calendar year) | Automatic |
31.12.2025 | yearly (calendar year] | Automatic |
F1.12.2025 | yearly {calendar year) | Automatic |
31.12. 2025 | yearly (calendar year) | Automatic |
31.12.2025 | yearly (calendar year) | Automatic |
31.12. 2025 | yearly (calendar year) | Automatic |

0012025 - 31.12.2025 | yearly (calendar year) | Automatic |

Innovations by gicom | Confidential | December 25

Display = Conftract Actions  More Actions

Created: Moy 21, 2024 by BRANDT
Modified:  Mov 21, 2024 by BRANDT

Legal mformation:  MNat in Lawsuit

Navigate

LELEEGELY S import Agreements  Agreement mass maintenance

& Edi
2 Edit
& Edi
& Edit
S Edit
& Edi
& Edit
& Edi

»gicom

Maintenance of the
complete physical contract

All agreements - discounts,
bonus, scales, promotion
etc.

All non-monetary
agreements/terms

18



GICOM AGREEMENT MANAGEMENT »gicom

gicom enhances your core SAP processes with special functions.

< F.'.'-? gicom Suite - Contract View H = .
OCUmEnt Previey stogne Trading Groug ]

Templates cument Preview: Colog 4 £
s N _ .- » A ; * Automated contract

vm « T3 Main Dooumants Sub Folderl

_ - document generation with
. I-:I CDF'Z:U'IEHPI:ESFD:JH a ll CO nte ntS

for Calogne Trading Group

Annual Agreement

Cologne Trading GroupL ¢ S.endlng\”a e-mallore—
signature

bEhween

Cologre Trading Group
Libserring 11
SETE Koin

Garmary

sy — * Archiving of sent and signed
B documents

Garmany

Walkdity of Agrasmant
Fram Jan 04,2025
b Dac 312025

Introduction

These Website Standard Terms and Condiions wriflen on this webpage shall manage your e of our website, RhenhandelsGR.com accessible a bitpa
RheinhadelsGR comigenemliTerms

1/8
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GICOM AGREEMENT MANAGEMENT

gicom enhances your core SAP processes with special functions.

gicom Suite - User Worklist

Standard

Activity Type Filter:

Mina Assistant
Acthvity

Release

Releasa

Release

Release

Release

Releasa

Releasa

Release
Vertragserneuenung 20025
Vertrag lauft aus
Erinnemnung

Release

All

Activity Status Filter

Businass Object Type
Sartlernent Doowment
Sertlerneant Dooument
Serlernant Docwment
Settlernent Document
Settlernant Docwment
Sartlernant Doouwment
Sartlernent Doowment
Settlernent Document
Contract Varian

Cantract Variant

Contract Variant

Contract

Businass Object Type Filter

Activity Type
Appraval
Appraval
Appraval
Appraval
Appraval
Appraval
Appraval
Appraval
Collaboration
Reminder
Reminder

Approval

Search in: "Apps®

Approsal Activity Fitber:

L

25
26
27
28
29
3
1]
43
320001
320-001
3BE-001

3BE-001

Activity Status

In process
In pracess
In [lisl= i)
In process
In procass
In process
I pracess
I pracess
Mew

Mew

Innovations by gicom | Confidential | December 25

» User Worklist: Mikolas Heitkamp

EBusiness Partner

Craate v

Processed By Name Last Changed On

Legitech Europe 5.4, {LOGODDOO0L) EUYER

Logitech Europe 5.A. {LOGODOOODL) EUYER

Reviw by Accounting

General Informathon

Object Type:

Contract

wr

Pracess:

Approval Information

Activity:

Step:

. Mote

Actiaty Nors

Contract
388
ool

Reviw by Accounting
Review by Accounting

01042024 &7

01.04.2024 &7

&
&
&
&
&
&
&
&
&
&

w Jlaniuary 28, 2025

Rewiw by Accounting

Tocay at D@2

Mo Comment Provided

_ January 23, 2025

Nikolas Heitkamp Review by Canditian
Management
23.01.3075 at 14:35

Mo Comment Frovided

Navigata

) videriterBar  Fiters

Status v

Foremnd

N C A

»gicom

Flexible workflows for
review, approval and signing
via e-signature

Role-based assignment of
activities

Central overview of all
activities - approval,
reminder, collaboration

20



GICOM AGREEMENT MANAGEMENT »gicom

gicom enhances your core SAP processes with special functions.

gicom Suite - Quality Management ~ Search i “Aops”

» Agreement Monitoring

(2 ncrs v * Comprehensive monitoring
Analyses Contracts With Open Approvals Of CO I’\t 'a Ct S an d
p— ) - agreements
¥ Critical (2) M Warning (0) .+ Whitedist (0]

Agreamaent Analyses

Standard "~ wmOoE| v

Agresments Without Autom. Frocessing
Contract Vafia.. Ad.. Contract Title Walid From Valid To  Approval Process Text Approval Star Date Frogress |

Contract Analyses
¥ €353 1 Annual Agreement 2020 01013020 31122020 Release 10.03.2020 £5,00 ¥ *

Epain Comracts Withaut Sucotssors £ 54 1 Annual Agreement 01012020 31122020 FRelease 10.03. 2020 25,00 ¥ » ¢ S i m p le i d e n tifi C a ti O n Of
action points

Rejected Contract Variants

Contracts With Open Approvals

Partner Analyses

Partner Without Contracts

Settlement Analyses

pan e o Recuests  Standard monitoring such
Setlemaoie Wi Open Nerorts as open approvals, expiring
contracts without
successor

* |ntegration of customer-
specific monitoring

Innovations by gicom | Confidential | December 25 21



»gicom

GICOM AGREEMENT MANAGEMENT

gicom enhances your core SAP processes with special functions.

Search i “Aops”

== A\ ',! gicom Suite - Quality Management ~

= Agreement Reporting

E,’ dcthans

Analyses

Soarch

Agreement Analyses

Stipulated Agreements
Agresmant Ouvanview

Apresments without SMI-Transter

Contract Analyses
My Contracts
Cantract Overvis

Approval History

Partner Analyses

Count contracts 1o Businesspartner

Settlement Analyses

All Credit Mema Requests

Agreement Overview

All Entries (3370)

Standard ™ ~

Contract Pariner

Cond Type with Dscrp

Contract Partner; EDO0D0000L (EDEKA ZENTRALE Stiftung & Co. KG)

Contract Parner: FHODD00001 (Supplier Food)

Cantract Parmer: LOGOON00L (Logivech Eurcpe S8}

LOGO0D0001 (Logitech Europe 5.A)
LOGODDDO0L (Logitech Europe S.A.)
LOGOODDO0L (Logitech Europe S.A.)
LOGOO0000L (Logitech Europe 5.A.)
LOGOOON001 (Logitech Europs S.A.)
LOGOORRO0L (Logitech Eurcpe 5.4.)
LOGO0D0001 (Logitech Europe 5.A)
LOGODDDO0L (Logitech Europe S.A.)
LOGOO0000L (Logitech Europe .40
LOGOO0000L (Logitech Europe 5.A.)
LOGOOON00L (Logitech Europs 5.A.)
LOGOOD0001 (Logitech Europe 5.A.)
LOGO0D0001 (Logitech Europe 5.A)
LOGODODO0L (Logitech Europe 5.4
LOGOOORO0L (Logitech Europe 500
LOGOOORO0L (Logitech Europe 540
LOGOOOG00L (Logitech Europe 5.A.)
LOGODDGO0L (Logitech Europe 5.A.)

LOGOODDO0Y (Lagitech Euroge 5.4

Promotion Sales Fleed (SF03)
Sales Promation Quantity (001}
Rebate 3% (BPOL1)

Rebate % (BPO1)

Rebate % (BPO1)

Rebate % ([BPOL1)

Promotion Sales Fixed (SF03)
Sales Promation Quantity (001}
Rebate % ([BPO1)

Rebate % ([BPO1)

Rebate % (BPO1)

Rebate % (BPOL)

Rebate Quantity (BQO1)

Rebate % ([BPOL1)

Promation Sales Fiaed (SFR03)
Promation Activity Fixed (SF01)
Index scale (BPIL)

Special Rebate % (BPU3)

Subsidy for advertising cosals ¥ (5P...
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28.10.2024
28.10.2024
01.01.2024
01.01.2024
01.01,2024
01.01.2024
01.01.2024
28.10.2024
01.01.2024
01.01.2024
01.01,2024
01.01.2024
01.01.2024
01.01.2024
01.01.2024
01.01.2024
01.01.2024
D1.01.2024

01.01.2024

08112024
08.11.2024
51123024
21122024
21122024
31122024
31122024
08.11.2024
31122024
31122024
21122024
31L.12.2024
31.12.2024
31122024
31122024
31122024
31.12.2024
31122024

31122024

10,000,060
0,20

5,00

1,00

200

4,00
10.000,00
0,20

5,00

1,00

0,00

4,00

150

5,00
5,000,00
8,000,00
0.0

100

3,00

LOMG0000001 {Logitech Ewope 5.A.)
LOGDI000I] {Logitech Europe 5.4.)
LOGDI0000] {Logitech Ewape 5.4.)
LOGE000000] (Logitech Ewope 5.4.)
LOGE000000], (Logitech Ewwope 5.4.)
LOGOOOO00L {Logitech Ewope 5.4.)
LOGOH00001 (Logitech Europe S.A.)
LOGDJ0000] {Logitech Europe 5.4.)
LOGE000000] (Logitech Ewope 5.4.)
LOGE000000] (Logitech Ewope 5.4.)
LOGER0000]. (Logitech Ewwope 5.4.)
LOGOH000]1 {Logitech Europe 5.4.)
LOGO00001 (Logitech Ewrope S.A.)
LOGDI000N] (Logitech Eurape 5.4.)
LOGEO000001 (Logitech Euwape 5.4.)
LOGEO000001 (Logitech Euwrape 5.4.)
LOGOX0001 (Logitech Ewwope 5.A.)
LOGOO0000] {Logitech Ewrope 5.A.)

LOGOIO000 {Logitech Euape 5.4.)

Receiver

DECT (Gesmany C&C)
DECT (Germary C&C)
DECT (Gesmary C&C)
DECT [Germany CAC)
DECT [Germany CAC)
DECC (Gormany CAC)
DECT (Gesmany C&C)
DECT (Germary C&C)
DECCT [Germarny CRC)
DECT [Germarny CAC)
DECT [Germany CAC)
DECT (Germary CAC)
DECT (Gesmany C&C)
DECT [Gesmarmy CAC)H
DECC [Gerrmary CRC)
DECC [Germarmy CAC)H
DECT (Germarny CAC)
DECT (Germany C&RC)

DECC (Germary CAC)

Product Dim Type

Product Group
Product Group
Product Graup
Product Group
Prociuct Group
Product Group
Product Group
Product Group
Prociuct Group
Product Group
Prociuct Group
Product Group
Product Group
Product Graup
Product Graup
Product Graup
Product Group
Product Group

Product Graup

B (6

Product Dim

PC (Laptog)
GAMI (Gaml
ALL (ALL)
PC (Laptop)
ALL (ALL)
PC (Laptag)
PC (Laptog)
GAMI (Gamil
ALL (ALL)
PC (Laptop)
ALL (ALL)
PC (Laptog)
DISHW (D=t
ALL (ALL)
ALL (ALL)
ALL (ALL)
ALL (ALL)
ALL (ALL)

ALL [ALL)

* Reporting of all contracts
and agreements

e Contract overview,
agreement overview and
approval history

* Easy creation & integration
of customer-specific
reportings
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GICOM AGREEMENT MANAGEMENT

gicom enhances your core SAP processes with special functions.

<<
|l

Faster input:

All contracts and all their elements are stored in a
single place —including all monetary (prices,
discounts, bonuses, rebates, paybacks and
chargebacks, promotion funds, etc.) and non-
monetary agreements.

Clearer administration:
gicom makes uploading and managing contracts in a
clear structure a real pleasure.

Simply change and customize:
Active contracts can be amended and adjusted in an
audit-proof manner with a correction and addendum

Process.
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Y

Clear contract life cycle monitoring:
Whether it‘s corrections, scheduling,
cancelation, or a follow-up contract — with
gicom, you always have your finger on the
pulse.

Authorize and report directly:

Territories and business areas are allocated
digitally, with centralized reporting to
safeguard contract quality.

»gICOM
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CLASS MEANS CASH »gicom

The value of gicom lies in you no longer missing out on money.

Digitized agreements:
With gicom, you have all your company’s agreements, conditions, and
contracts at a glance —just a click away.

Automated bonus management:
Digitized settlement with SAP CCM mean that you no longer miss out on any
bonus payments or credit notes.

Integrated solutions:
Spare yourself from manual work, system crashes, and unnecessary
double entries.

Centrally structured storage:
You have access to all negotiations, contracts, and conditions any time,
anywhere.

Mapping of complex hierarchies: Never lose track, even with
complex agreements, renegotiations, and new negotiations.

JUL
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»gICOM

Because a better overview means better value:

BUSINESS
CAPABILITIES

E°° gicom ensures smooth, cross-industry processes across all

organizational levels and parties.

()

[
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COMPARE WITHOUT
COMPARISON

Enjoy an overview of all agreements.

One-stop solution, everything in one place:
gicom centralizes and digitizes agreement
management, with all conditions managed in
one compact, clearly structured solution.

Comparability, not bad business:

gicom provides you insights into all conditions
with your business partners and discovers
contractual gaps - to ensure that no money
gets lost.
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Full control, not fully forgotten:
Conditions, terms, contracts — gicom provides
the status of all agreements at a glance.

Reporting, not guesswork:

With integrated reporting, you can strategically
retrieve information and data with your own
queries, such as “With which business partner
do we have a bonus agreement?”,

»gICOM
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FIND YOUR FLOW WITH GICOM

Finally interface gains instead of interface losses.

Plan & Forecast
Calculate all agreements based on turnover plan/forecast

Negotiation — Analyze, Simulate, Control
Preparation, execution and follow-up

Documentation — Maintain entire legal contract
Maintenance of all contract contents - prices, conditions, terms etc.

Contract Document & Sighature
Generation of forms and sending to the business partner via e-mail or eSignature

Approval, Workflows, Collaboration
Flexible and role-based workflows including mail notification

Contract Lifecycle & Audit
Correction, Successor, Termination, Invalidation incl. logging of all activities for the auditor

CCCCCC

AVAAN)
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»gICOM
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FIND YOUR FLOW WITH GICOM »gicom

Finally interface gains instead of interface losses.

Integration to Purchase & Sales
Consideration of all conditions — discounts, bonuses —in pricing

Accrual, Delta-Accrual, Accrual Reversal
Accruals directly in MM/SD, retro-active accruals and automatic reversal

Business Volume Base & Calculation
Purchase, Sales, External - %, € / Piece, € - Scale, Absolute, Increasing

Settlement Types
Automatic, Manual, Proforma, Simulation

Settlement Execution
Accounts payable, Accounts receivable, Tax determination, Output Management

UL
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FIND YOUR FLOW WITH GICOM

Finally interface gains instead of interface losses.

Reporting, Monitoring, Tracking
Open and settled claims, Settlements, Limits

Reconciliation
Turnover Adjustment, Settlement Adjustment, Delta Settlements

Data Provision for other processes
) Bl, external systems — CDS, OData

CCCT
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»gICOM
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WE DO MO USTOMIZED

SAP-SOLUTIONS:

MediaMarktSaturn REWE ]

Retail Group GROUP

Examples of satisfied customers
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Be part of the success.

http://gicom-group.com

sales@gicom-group.com
+49 2206 90840

-

Innovations by gico
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